Ready to Sell?

Your Dreams <Your Goals-Your Future

Showtime REaLTY

You Only Live Once, Let Me Show You Where!




Two Things To Remember:

1. You don't get a second chance to make a first impression.

2. Most Buyers make decisions about the property they see within
the first 15 seconds of entering a home

Location Cannot Be Changed
Size Difficult To Change
Amenities CAN Be Changed
Condition CAN Be Changed
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Pricing Misconceptions:
Buyers and Sellers Determine Value

It is very important to price your property at the competitive market value
when we finalize the listing agreement.

"WHAT "WHAT "WHAT
YOU YOU YOU
PAID NEED WANT

‘WHAT WHA ~COST
YOUR ANO HER TO
EICHBOR AGE EBUILD
SAYS SAYS TODAY

The value of your property is determined by what a buyer is willing to pay and
what a seller is willing to accept in today's market. Buyers make their pricing
decision based on comparing your property to other properties SOLD in your
area. Historically, your first offer is usually your best.
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Price Competitively
The First 30 Days Are Critical

THE RIGHT PRICE IS IMPORTANT.
A property generates the most interest when it first hits the market.

The number of showings is greatest during this time if it is priced at a realistic
market value.

Starting too high and dropping the price later misses the excitement and fails
to generate strong activity.

Many homes that start high end up selling below market value.

weeks on market
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Where Do Home Buyers Come From?
According to NAR statistics

? 52%

@

FOR 8% of buyers find homes 80/
SALE through yard signs and (o}
open houses.

‘&9 4% of buyers find homes

through networking.

a builder or builder's agent.

@ 2% of buyers find homes through 2%

Online Platforms:
All home buyers use the internet to search for homes.

Buyers find the below to be the most valuable content on websites.

DETAILED PROPERTY

PHOTOS INFORMATION FLOOR PLANS
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Taking Open Houses Beyond The Basics

We view holding an open house as a serious service to you. Below is a chart that
shows you exactly how we can maximize open houses to sell your property.

LEVEL1
SIGN
IN YARD
———— > LEVEL2
SIGN
SiGN IN YARD
i VARD WITH BALLOONS
AND RIDERS
» LEVEL 3
i DIRECTIONAL
SIGN
SIGN IN YARD ?EGYN(?O‘::NAEI;?LS
IN YARD WITH BALLOONS
WITH BALLOONS
AND RIDERS AND RIDERS
» LEVEL 4
&l DIRECTIONAL FLYER'S THE
SiGi AR SIGNS AT ALL WEEK BEFORE,
KEY CORNERS EMAIL INVITES &
INYARD W'm:g'l';gg:s‘ WITH BALLOONS POSTED ON
AND RIDERS WEBSITES
» LEVEL5
DIRECTIONAL FLYER'S THE
SiGH INS'\fj:;D SIGNS AT ALL WEEK BEFORE, D%%E 2?:\,7:5
INYARD WITHIEALLOONS KEY CORNERS EMAIL INVITES & NEIGHBORS
AND RIDCRS WITH BALLOONS POSTED ON (100 MINIMUM)
AND RIDERS WEBSITES
> LEVEL 6
e —— —_— —— =
DIRECTIONAL FLYER'S THE GET ON THE
SIGN Go DooRrR TO
SIGN IN YARD SIGNS AT ALL WEEK BEFORE, DOOR & INVITE PHONE THAT
IN YARD WITH BALLOONS KEVICORNERS EMATINVITES & NEIGHBORS MORNING &
AND RIDERS WITH BALLOONS POSTED ON (100 MINIMUM) REMIND
AND RIDERS WEBSITES EVERYONE
» LEVEL7
DIRECTIONAL FLYER'S THE GET ON THE HOLD 4 OTHER
SIGN Go DOOR TO
SIGN IN YARD SIGNS AT ALL WEEK BEFORE, DOOR & INVITE PHONE THAT OPEN HOUSES IN
IN YARD WITH BALLOONS KEVICORNERS EMAILINVITES:& NEIGHBORS MORNING & THE AREA
AND RIDERS WITH BALLOONS POSTED ON (100 MINIMUM) REMIND i VARIGUS
AND RIDERS WEBSITES EVERYONE PRICE RANGES
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Tiered Commission Structure
Offering a 25 Point Marketing Plan

BASIC STANDARD | PREMIERE
Comparative Market Analysis & Price Consultation TRUE TRUE TRUE
Yard Sign & Realtor only Electronic Lockbox TRUE TRUE TRUE
Professional Suite of High-Resolution Photographs TRUE TRUE TRUE
Homes Listed on the MLS (Multiple Listing Service) TRUE TRUE TRUE
Homes Listed on 1000s of Websites (Zillow, Realtor.com, Trulia, etc) TRUE TRUE TRUE
Facebook/Instagram Exposure TRUE TRUE TRUE
Coordinating Viewing Appointment TRUE TRUE TRUE
Detailed Post-Viewing Feedback TRUE TRUE TRUE
Weekly Update Phone Calls TRUE TRUE TRUE
Biweekly Online Marketing Email Update TRUE TRUE TRUE
Monthly In-Person Reviews TRUE TRUE TRUE
Video Walk-Through TRUE TRUE
Zillow 3D Tour TRUE TRUE
In-House One Page Flier TRUE TRUE
Individual Property WebPage & Domain Name TRUE TRUE
YouTube Video SlideShow of Photographs TRUE TRUE
Customized Pay-Per-Click Facebook/Instagram TRUE TRUE
*Just Listed* Postcard to Neighborhood/Surrounding Area TRUE TRUE
Buyer’s Open House & Open House Marketing TRUE TRUE
Professional Staging Consult TRUE TRUE
Drone Photography TRUE
Property & Community Featuring Video & Stills TRUE
In-House, High Quality, Multi-Page Buyer Brochure TRUE
*Just Listed* Postcards to Expanded Area TRUE
Twilight Photography TRUE
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Closing 101

The closing process finalizes the sale of your home and makes everything
official.

Also known as settlement, the closing is when you get paid and the buyer
receives the deed to your home.

Here are a few things to bring to the closing:

e House keys
e Garage door opener(s)

e Apicture ID

What can you expect?

The closing agent will look over the purchase contract and identify what payments are owed
and by whom; prepare documents for the closing; conduct the closing; make sure taxes, title
searches, real estate commissions, and other closing costs are paid; ensure that the buyer’s title

is recorded; and ensure that you receive any monies due to you.

What are your costs?
Sellers commonly pay the following at closing:

e Mortgage balance and prepayment penalties, if applicable

e Other claims against your property, such as unpaid property taxes
e Unpaid special assessments on your property

e Document stamps (or taxes) on the deed

e Real estate commission

e Legal fee or title insurance premium

After the closing, make sure you keep the following for tax purposes:

e Copies of all closing documents

e All home improvement receipts for the home you sold
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Moving Checklist

New Address:

Before you move, you should contact the following companies and service providers:

Utilities: Insurance Companies:
______ Electric ______Accidental
______ Telephone _—___Auto
______ Water ______Health
______ Cable ——____Home
______ Gas ______life

______ Renters
Professional Services:
______ Broker Business Accounts:
______ Accountant ______Bank
______ Doctor _____ _Cellular Phone
______ Dentist ______Department Store
______ Lawyer ______Finance Company/Credit Card
Government: Subscriptions:
______ Internal Revenue Service ______Magazine
______ Post Office ______Newspaper
______ School
______ State Licensing Miscellaneous:
______ Library _____ _Business Associates
______ Veterans Administration ______House of Worship

______ Drugstore
clwbs: Dry Cleaner
______ Health and Fitness _____ _Hairstylist
______ Country Club
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